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COUPON REQ.   EXP. 6/30/23

any tree 
purchase, 
excluding planting 
or delivery10%

off 10%
off

any single 
purchase of 
bagged soils
or mulches with 
coupon!

COUPON REQ.   EXP. 6/30/23

ProGreen Garden Center
1000 Lafayette Rd., Crawfordsville

765-362-9575

Featuring Bumper Crop organic 
soil & garden fertilizer products. 
A national association of 
independent garden centers.

NURSERY:
Trees: Flowering, shade, evergreen, fruit
Shrubbery: Flowering, evergreen
Wide variety available!

GREENHOUSES:
Annual flowers, tropicals, ferns, vegetables, berries 
and grapes. Unique hanging baskets and planters.. 
Decorations and pottery of all sorts.

MULCH:
Largest selection of bagged mulch, 10 
varieties available (cypress, hardwood, pine, colors), 
Bulk mulch, pick up with your truck or delivery available

PERENNIALS:
Over 150 varieties in stock including natives! 
New stock of native plants including perennials, 
trees and shrubs

LODGE #6 • 402 Waynetown Rd. • (765) 362-5091LODGE #6 • 402 Waynetown Rd. • (765) 362-5091
BANQUET ROOM AVAILABLE FOR RENT! 

Perfect for business parties & wedding receptions!

806 Kentucky St., 
Crawfordsville, IN 47933

dutchertrenching@gmail.com
Josh & Brittany McCloud

765-362-3308
765-364-1594

Thank you for supporting and shopping local with 
your small businesses in our community! We are 

grateful and appreciative for your support! 
Blessings, Josh & Brittany McCloud and Family

Owners - Dutcher Trenching, Inc.

,

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.
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SALES & SERVICE
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2014 ARCTIC CAT SNO PRO 141”,

 ORANGE, 3,271 MI. .............. $8,200

2008 SKIDOO MXZ RENEGADE SDI, 

 YELLOW, 4,508 MI. ............... $4,820

2008 SKI-DOO MXZ RENEGADE, 

 BLACK .............................. $3,900

2013 ARCTIC CAT XF, 

 ORANGE, 2,332 MI. .............. $6,500

2014 ARCTIC CAT SNO PRO, 

 GREEN, 5,587 MI. ................ $7,000

2004 ARCTIC CAT SABER CAT, 

 RED, 5,254 MI. .................... $4,500

2012 ARCTIC CAT SNO PRO, 

 ORANGE, 2,627 MI. .............. $7,500

2009 ARCTIC CAT CROSS FIRE 

 ORANGE, 2,436 MI. .............. $5,500

2002 ARCTIC CAT CROSS COUNTRY ZR 

 GREEN, 4,138 MI. ................ $2,800

765-362-7656
1389 West 200 South

Crawfordsville, IN 47933
sales@tomsmarinesales.com

WWW.TOMSMARINESALES.COM

Full Service, New & Pre-owned
Machines, No Document or Title Fees

Hours:  Monday–Friday 8am–5pm  •  Saturday 8am–Noon

WE’RE CELEBRATING
50 YEARS IN BUSINESS!

Home of the IronmanHome of the Ironman

RANGER HERITAGE AWARD:
PROUD RANGER DEALER FOR 20 YEARS

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.

201840I
TOM’S MARINE SALES

<sql.select convert(varchar,getdate()) where 1 < :string>
DAVE KERLIN (DDK)

Check
 us out 

on Fa
ceb

ook! 1389 West 200 South || Crawfordsville, IN
www.tomsmarinesales.com

SALES & SERVICE

Full Service, New and  

Pre-owned Machines,  

No Document or Title Fees

CR 150 S

CR 200 S

C
R 2

0
0

 W

32

47

2014 ARCTIC CAT SNO PRO 141”,

 ORANGE, 3,271 MI. .............. $8,200

2008 SKIDOO MXZ RENEGADE SDI, 

 YELLOW, 4,508 MI. ............... $4,820

2008 SKI-DOO MXZ RENEGADE, 

 BLACK .............................. $3,900

2013 ARCTIC CAT XF, 

 ORANGE, 2,332 MI. .............. $6,500

2014 ARCTIC CAT SNO PRO, 

 GREEN, 5,587 MI. ................ $7,000

2004 ARCTIC CAT SABER CAT, 

 RED, 5,254 MI. .................... $4,500

2012 ARCTIC CAT SNO PRO, 

 ORANGE, 2,627 MI. .............. $7,500

2009 ARCTIC CAT CROSS FIRE 

 ORANGE, 2,436 MI. .............. $5,500

2002 ARCTIC CAT CROSS COUNTRY ZR 

 GREEN, 4,138 MI. ................ $2,800

765-362-7656
1389 West 200 South

Crawfordsville, IN 47933
sales@tomsmarinesales.com

WWW.TOMSMARINESALES.COM

Full Service, New & Pre-owned
Machines, No Document or Title Fees

Hours:  Monday–Friday 8am–5pm  •  Saturday 8am–Noon

WE’RE CELEBRATING
50 YEARS IN BUSINESS!

Home of the IronmanHome of the Ironman

RANGER HERITAGE AWARD:
PROUD RANGER DEALER FOR 20 YEARS



3JournalReview.com SHOP LOCAL 2023A supplement  of the Journal Review

806 Kentucky St., 
Crawfordsville, IN 47933

dutchertrenching@gmail.com
Josh & Brittany McCloud

765-362-3308
765-364-1594

Thank you for supporting and shopping local with 
your small businesses in our community! We are 

grateful and appreciative for your support! 
Blessings, Josh & Brittany McCloud and Family

Owners - Dutcher Trenching, Inc.
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SHOP LOCAL |  COMMUNITY BENEFITS

Shopping at small 
businesses benefits way 

more than just the 
business. For every dollar 
spent at a small business, 

American Express 
estimates that an 

average of $0.67 stays in 
that business’s 

community. 

“The success of local busi-
nesses encourages more entre-
preneurs to open shops, offer 
great jobs and contribute in 
real, meaningful ways to the 
local area,” Victoria Kidd, 
owner of the Hideaway Café in 
Virginia told the U.S. Chamber 
of Commerce. “It may be hard 
to see sometimes, but your 
local dollar comes back to you 
in a variety of ways every day 
from sidewalk improvements 
and more regular trash pickups 
to adding jobs for more fire-
fighters and hiring more 
EMTs.” 

A great way you can support 
local small businesses is to buy 
gift cards. That gives the busi-
ness owner money right away 
and gives you the chance to 
introduce someone else to the 
wonderful work that business 
does. 

“When they go try that busi-
ness, and love that business, 

they’re going to buy more,” Jeff 
Good, owner of the Broad Street 
Baking Co. in Jackson, 
Mississippi, told the U.S. 
Chamber. 

The COVID-19 pandemic was 
particularly hard on small busi-
ness owners. The number of 
active business owners in the 
U.S. dropped by 22% — more 
than 3 million businesses. 
That’s the largest drop on 
record and losses were felt 
across all industries, according 
to data from the National 
Library of Medicine. Supply 

chain issues, worker shortages 
and skyrocketing costs all con-
tributed to the decline. 

Adam and Amy Fazackerley 
own bag company Lay-n-go. 
They told the U.S. Chamber that 
the cost of a 40-foot container 
to ship product from Southeast 
Asia to the U.S. was previously 
$5,000 and is now $25,000. 

Businesses like Lay-n-go, 
which survived the pandemic, 
shutdowns and supply chain 
issues, have since been 
smacked by inflation and its 
bite into consumer spending. 

Seventy-five percent of the 550 
small business surveyed in 2022 
by Kabbage said inflationary 
pressures affected their bottom 
line in the past year and 56% of 
respondents expected to contin-
ue feeling the crunch at least 
through part of 2023. 

“The rise in prices continues 
to impact us,” Sarita Ekya from 
S’MAC, a New York City restau-
rant that serves mac ‘n’ cheese, 
told Forbes “It is mac ‘n’ cheese; 
there is only so much you sell a 
plate for.” 

It’s Important to Shop Local 

“The success of 
local businesses 

encourages more 
entrepreneurs to 
open shops, offer 

great jobs and 
contribute in real, 

meaningful ways to 
the local area.”

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.
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201 W Market St. 
Crawfordsville, IN 47933

765-364-9227

Residential & Commercial
Heating • Air Conditioning
Commercial Refrigeration

WE DO ELECTRICAL!

SHOP LOCAL |  DINING OUT

Since March 2020, the onset of 
the pandemic in the U.S., 33.5 
million people lost jobs in the 
hospitality industry, which 
includes restaurant workers. On 
average, restaurants laid off 91% 
of their hourly workforce and 
70% of salaried employees. 

Many of those laid-off employ-
ees didn’t return after restaurants 
reopened, leaving many eateries 
pinched for staff. A National 
Restaurant Association survey 
showed that 87% of restaurants 
say they’re likely to hire in 2023 if 
they can find applicants. 

And that’s a big if. 
Between October 2021 and 

March 2022, there were an aver-
age of 500,000 more job openings 
than new hires in the hospitality 
sector per month. At the start of 
2023, a survey by OpenTable 
showed that the restaurant indus-
try was still 3.6% below pre-pan-
demic levels. More than 60% of 
operators say they can’t staff up to 
meet demands and 80% say they 
have a hard time filling open 
positions. 

This means that today’s diners 
need to be patient. Service times 
may take longer, even for the 
increasingly popular delivery and 
drive-through options. Some dish-
es may be unavailable and your 

favorite spots’ hours may be 
adjusted, sometimes dramatically 
and sometimes on short notice. 

Restaurant owners should con-
sider streamlining services where 
they can, OpenTable says, includ-
ing using digital ordering plat-
forms and a POS system that inte-
grates with reservations for seam-
less communication. They should 
also focus on attracting top talent 
with pay and benefits and perks 
such as earned wage access, or 
on-demand pay, to compensate 
staff for shifts worked before pay-
day. 

Owners can also reach out to 
local organizations and schools, 

partnering with culinary training 
programs to give students the 
hours of experience they need to 
launch their careers. 

“I was very, very impressed 
when I saw the energy and skills 
and knowledge they were bring-
ing to the company,” Michael 
Pythoud, culinary director of the 
Walt Disney World Deluxe 
Resorts, said of working with 
Auguste Escoffier School of 
Culinary Arts students. “One of 
our responsibilities as profession-
als is to pass on our knowledge. 
And knowledge you get from 
practice, education and mentor-
ship.”

Supporting Local Restaurants

LO O K  FO R O UR 
N EW  FO O D TRUCK !

Shop Local, 
   Eat Local!
A l  Pa st o r ,  Ca r n e  A sa d a ,  
Ch o r i z o ,  Po l l o  &  m o r e !
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SHOP LOCAL |  GROCERY SHOPPING

An interesting new way 
to shop local is through 

your weekly grocery 
shopping. Thanks to an 

expansion in and growing 
awareness of eating and 

shopping locally, you can 
now snag more products 

from your area at your 
local grocery store. 

Here are some ways you can 
shop locally for your food with-
out breaking the bank.

COMMUNITY SUPPORTED 
AGRICULTURE

Community supported agricul-
ture is a farming model in which 
people pledge support to a farm. 
The farm, in turn, provides food 
to those families over a period of 
time. The food is usually fresh, 
in-season farm goods in levels 
agreed upon between the farm 
and consumer. 

In this model, the farmer gets 
the money they need to start 
planting and growing, and the 
consumer quite literally reaps 
the benefits later. It’s a great 
way to find farm-fresh produce 
and other goods for your family 
and support local businesses. 

FARMERS MARKETS
Another way to find a verita-

ble cornucopia of local produce 
is to hit up a local farmers mar-
ket. The USDA maintains a 
National Farmers Market 
Directory that lists any market 
with two or more farm vendors 
selling agricultural products 
directly to customers. Many 
farmers markets also accept 
SNAP and other benefits, mak-
ing them particularly useful to 
low-income or underserved 
communities. 

ASK YOUR GROCER
You can always ask your 

local grocer to stock more 

foods produced locally and to 
tag those items for shoppers to 
find. Many grocery stores are 
already hip to the eating local 
trends and are more than 
happy to help shoppers con-
nect with those items on their 
shelves. 

Publix, a grocery store chain 
in Florida and across the 
South, says it’s partnered with 
local produce growers for 90 
years. They boast of locally 
grown tomatoes, peaches, 
Vidalia sweet onions, greens, 
sweet potatoes and more. 

YOU-PICK PRODUCE
This method of sourcing local 

produce involves a little sweat 
equity. You pay, in many 
instances, cheaper prices than 
at farmers markets or grocery 
stores, but you’re going to get 
your hands dirty. You harvest 
and process the produce for 
storage yourself, which can be a 
fun activity and a great way to 
teach your family about where 
food comes from. You can find 
lists of you-pick farms near you 
from your state department of 
agriculture or on one of many 
farm locators online. 

Farm-to-Table
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SHOP LOCAL |  UNIQUE ITEMS

Shopping local for gifts, 
no matter the occasion, 
is a great idea to snag a 
one-of-a-kind present. 
Here are some ideas to 

get you started. 

FOOD
Everyone has to eat, so food is 

a great way to send some local 
love. You can grab local jams and 
jellies, nuts, cocktail mixes, 
liquors and other goods. If you’re 
shipping, make sure the items 
you’ve chosen can handle the 
rigors of shipping. Also ask the 
shop whether they will ship it for 
you and save you a little bit on 
cost. 

You can also buy gift cards to 
local restaurants to encourage 
your recipients to shop and eat 
locally on their own. If your 
recipient lives out of town, do 
your research to find shops and 
eateries in their area that you 
think they might enjoy. Many 
places will now offer gift certifi-
cates for sale online. 

ACCESSORIES
Most towns have boutiques or 

stores where you can find locally 
crafted fashions, accessories and 
more at a great price. These 
items make great gifts, ship easi-
ly and often make a great 
impression on your recipient. 

Every time they wear those ear-
rings, open that wallet or tie that 
tie, they’ll think of you. 

BOOKS
Local bookstores are not only 

hubs of local knowledge, but 
supporting this local business 
in particular often trickles 
down to local authors and art-
ists in your community. Your 
local bookseller is often an 

expert on titles set in your area 
or about your area, so you can 
give a little slice of your com-
munity to your friends and fam-
ily. 

Since 2020, the website book-
shop.org has raised more than 
$24 million for independent 
bookstores, meaning you can 
even support a bookstore in the 
city where your recipient lives. 
Or, you can choose a title from 

bookshop.org and have the 
money go into a profit-sharing 
pool that helps all of the more 
than 1,000 stores on the site. 

“These funds mean more 
than money,” says Fawn 
Fernandes, owner of the 
Curious Capybara Bookshop in 
Hendersonville, Tennessee. “It 
means community to me. And 
for that, I will be forever grate-
ful.” 

Gift Ideas
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SHOP LOCAL |  SUPPORT ARTISTS

You don’t have to be 
uber-rich to collect art, 

particularly art from 
your community or from 

communities that are 
important to you. 

Showcasing local art in your 
home can show off your person-
ality, your heritage, your hobbies 
and more. And it supports cul-
ture right in your hometown. 

“It’s easy to fall into the trap of 
… thinking that taste equals the 
amount you spend or where you 
bought it,” Colleen Cash, a 
senior vice president at online 
art auction platform Artnet, told 
The Washington Post. “I think 
some of the most beautiful col-
lections are the ones that have 
meaningful stories.” 

Art doesn’t come down to the 
price tag or where you bought it. 
It should be a piece that speaks 
to you, that tells a story that’s 
meaningful to you or your fami-
ly. Buying art can also be a way 
to support artists from marginal-
ized communities or who work 
toward causes important to you. 

If you’re on a budget, look for 
lower-end media, such as draw-
ings, photographs and other 
works on paper. You can also 
collect prints, which are usually 
made in limited-edition runs. 
The smaller the edition number, 
the more rare the work is and, 

generally, the more valuable the 
print. 

Local galleries are also a great 
way to get into collecting origi-
nal art. Don’t be intimidated. 
Those galleries are there to sell 
art and may even offer financ-
ing. 

The Marshall Gallery in 
Scottsdale, Arizona, encourages 
shoppers to be upfront about 
their budget and to ask ques-
tions before paying up. Artists 
and gallery owners are often 
more than happy to answer 
questions about the pieces and 

can even point you to other art-
work that can complement it or 
that you might like better. 

You can also attend student 
shows at your local college or 
university and pick up some 
great pieces for a song. And who 
knows? That work by today’s 
budding artist might be worth 
something when they wind up 
one of their generation’s great 
masters. 

“Buying works by new gradu-
ates before they get taken on by 
galleries is a very affordable way 
to start your collection (once 

they are taken on by a gallery, 
their prices are likely to double), 
as well as being a critical time to 
support artists at an early stage 
in their careers,” Saatchi Art 
Assistant Curator Monty Preston 
told Refinery29. 

Preston suggests grabbing 
pieces that improve your mood 
and arrange them in a gallery 
style wall. These smaller art-
works can be less expensive 
than larger pieces, will tell a 
story and are also more flexible 
for future living 
spaces. 

How to Buy Original Artwork 
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SHOP LOCAL |  SERVICE-ORIENTED BUSINESSES

Shopping local is more 
than just buying food 

and other tangible 
goods. You can also 

shop local for services 
that your family might 
use regularly. Here are 
some ideas to get you 

started. 

CLEANING SERVICES
Ever just look at your space 

and get overwhelmed? Look for 
a local cleaning service to tidy 
up your place. It can be just one 
big clean or you can even make 
it a regular visit. Decide what 
parts of your home need work 
the most and make sure to tidy 
up before your cleaner gets 
there. The first cleaning, which 
tends to take the longest, may 
cost extra than subsequent reg-
ular visits. 

FLORISTS
Sending flowers is easy online, 

we give you that, but by talking to 
a local florist, you can find great 
deals and put together a truly 
breathtaking bouquet that’s well 
within your budget. Local florists 
know what flowers they have that 
are in season (and therefore easi-
er on the wallet) and may also 
offer local gifts to augment your 
arrangement that aren’t available 

from the larger services. Just look 
for florists in the town where you 
want flowers delivered, call and 
talk to the shop directly. Most 
shops will also take payment over 
the phone. 

CAR DETAILING
There’s nothing like stepping 

into a freshly cleaned car that 
looks like it did the day it rolled 
off the lot. And for busy fami-
lies, cleaning the car where they 

spend a lot of their time togeth-
er is an amazing gift that they 
wouldn’t necessarily do for 
themselves. A good detail is dif-
ferent from a regular car wash 
in that they really work down in 
the cracks and crevices, often 
taking apart your seats and even 
some of your car’s trim to really 
get it clean. 

PET GROOMING
Bathing and clipping our 

animal friends is never an easy 
task. Instead, turn that over to 
the pros. Pet grooming salons 
offer your pooch or your feline 
friend a full spa day of pam-
pering. More than just baths, 
these salons may also offer 
treatments to help repel pests 
or stop shedding, and the pros 
there know how to get your 
four-legged friend squeaky 
clean without hurting them or 
your feelings. 

Finding Local Services 
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SHOP LOCAL

111 S. Washington St., Crawfordsville • (765) 362-0603
Open Monday-Friday 9am-5pm • Saturday 9am-3pm • Closed Sunday

 Creek Creek
JewelersJewelers

for ALL your 
jewelry needs. 

Premium Wireless Retailer 
1579 S US Hwy 231  |  765-612-0255

Mon-Fri 9am-7pm | Sat 9am-4pm 

310 N. Green St., Crawfordsville, IN
765-364-0517

ZAHN’S
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“We’re everywhere you walk”

Carpet•Hardwood•Vinyl•Laminate•Ceramic Tile

Family owned & operated.
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SHOP LOCAL |  SKILLED TRADES

Akin to shopping for 
services is shopping 

with local 
craftspeople. 

Tailors, cobblers, furniture 
makers are some of the crafts-
men or women that may be 
available in your area and who, 
over time, might just save you a 
ton of money. 

TAILORS
Tailors are there not only to 

repair clothing but to alter it to 
make sure it fits you in the 
most flattering way. Ready-to-
wear clothing is, yes, intended 
for you to wear straight off the 
rack. But it was never intended 
to replace tailoring it to your 
exact specifications. Instead, 
the sizes are meant to repre-
sent an average, and to fit you 
properly, need to be altered in 
subtle ways to really fit your 
frame. 

Ask your friends and family 
— especially those that always 
look put together — about tai-
lors near you. You can also ask 
local boutiques where they 
refer customers. Expect to be 
asked to try on the clothing for 
the tailor and have an idea of 
what you want them to do. Also 
keep an open mind, however, 
on what suggestions they may 
have. 

COBBLER
Cobblers repair and make 

shoes. But they can also fit your 
shoes to you to relieve foot 
problems or other aches and 
pains, save expensive shoes or 
give shoes a new life. And, yes, 
there’s probably one working 
near you that can take a look at 
any problem shoes and make 
repairs to keep you stepping out 
in style.

FURNITURE REPAIR 
AND REFINISHING

These are the expert crafts-
people that can breathe new life 

into your family heirlooms and 
prolong the lives of the pieces 
that are closest to your heart. 
While many people are more 
than happy tackling furniture 
restoration in their own garage, 
some pieces and projects call 
for expert hands. They can per-
form such services as stripping, 
refinishing and repairing pieces 
using techniques and palettes 
that are contemporary to the 
piece in question. Upholstery 
shops can also add new fluff 
and coverings to pieces that 
need a bit of cushion. 

MUSICAL INSTRUMENT 
REPAIR

Much like furniture repair, 
musical instrument repair and 
maintenance is an art form that 
requires expert knowledge. 
They will know the best way to 
get grandpa’s violin working in 
tune again, giving a cherished 
family heirloom new life. For 
some instruments, this may 
present an opportunity to get a 
quality instrument at a more 
budget-friendly price point than 
buying on the open market. 

Shopping Local Craftspeople
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