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STOVES | REFRIGERATORS | WASHERS | DRYERS

“Quality Used Appliances”

765.307.4025 2003 Traction Rd, Crawfordsville, IN

Hours: Mon-Fri 10am-6pm, Sat 10am-2pm

Come visit usvisit us 
and support local 

businesses!
115 W Market Street, Crawfordsville, IN  |  (765) 365-5044

Carryout Available!

Shop Local,  
   Eat Local!

A l  Pa st o r ,  Ca r n e  A sa d a ,   
Ch o r i z o ,  Po l l o  &  m o r e !

1721 Lebanon Rd.  •  Crawfordsville, IN  •  (765) 362-5878

DAVISMORRISON.COM

Broker

765-225-1427

Sarah Devore
Broker

765-720-2075

Stacey Baird
Broker

765-918-1538

Kay Sowder
Broker

(765) 376-6178

Dale Wilson
Owner/Broker

(765) 366-1521

Greg Morrison

111 W. Market St., Crawfordsville, IN
765-362-7776 

Moore’s Jewelry & repairMoore’s Jewelry & repair

Thank you for 30+ years 
in This CoMMuniTy

Jewelry Sales & Repair
Watch Batteries

We Buy Coins, Gold, & Silver

shop loCal,
    repair loCal.
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From promoting entrepre-
neurship and product diversity 
to building prosperity and well 
being, keeping your money at 
home has plenty of tangible 
benefits.

LOCAL CHARACTER
We live in an increasingly 

homogenized marketplace, 
where the same stores, restau-
rants and hotels can be found at 
every highway exit. Shopping 
local helps preserve the one-of-
a-kind businesses that give 
every town its distinctive char-
acter. Hometown shops also 
help sustain city centers, neigh-
bor-to-neighbor communica-
tion and a variety of local chari-
table and civic efforts. 

STRONG ECONOMY
Local ownership also helps 

ensure that those who live near 
you remain a part of the conver-
sation when governmental deci-
sions are made. These small 
business sometimes provide 
better benefits and wage pack-
ages, and often lead the way in 
fueling economic prosperity 
and innovation. Locally owned 

companies return a far larger 
share of revenue to the econo-
my that immediately surrounds 
them, according to the Institute 
for Local Self-Reliance. Your 
money goes right back to your 
going straight into your village, 
town, suburb or city — helping 
it to thrive.

IMPROVED 
SUSTAINABILITY

Small businesses often revi-
talize empty existing properties, 
especially in city centers. They 
typically don’t require the kind 
of massive infrastructure invest-
ments associated with newly 
built retail strips and big-box 
stores. Besides cutting down on 
habitat loss, they reduce sprawl 
by encouraging walkable shop-
ping — and that also cuts down 
on air pollution.

INCREASED COMPETITION
Bustling small-business com-

munities encourage both low 
prices and more innovation. 
They also promote product 
diversity, since their business 
plans are based on smaller city- 
or county-sized samples — rath-
er than national or international 
sales models. Shopping local 
helps guarantee that you’ll 
always have more choice in the 
marketplace. 

PERSONAL TOUCH
Many local businesses are 

family run, meaning you’ll get to 
know the owners and their 
unique stories. They’ll provide 
the kind of personal touch that 
you typically can’t get from 
sprawling supercenters. This 
personal touch trickles down 
into the multitude of choices 

you’ll find among small busi-
nesses. But it can have a big 
impact in the wider community, 
as well. Many of these business-
es also support local charities 
and non-profits, so the money 
you spend helps make your 
town a better place to live.

Why Shop Local?
Shopping local does 

so much for your 
community. 
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FULL SERVICE FACILITY! EVERYTHING FROM BRAKES 
& OIL CHANGES TO FULL ENGINE REPLACEMENT

765-307-2255 
419 Lafayette Ave, Crawfordsville • www.affordableautocville.com

First Responder/
Military Discount 

10% off!

IN HOUSE  
Wheel  

Alignments 
$64.99

& Sales!

(765) 362-8846  |  1104 Big 4 Arch Rd, Crawfordsville, IN 47933
See available pets and donate at mcawl.com  | Like us on  

DONATE LOCAL
Items needed at animal 

shelter (cat litter, 
laundry soap, dish soap, 

bleach. Towels and 
blankets)

SUPPORT LOCAL 
Help AWL upgrade 

facilities by donating 
to Capital campaign at 
mccf-in.org select AWL 

Shelter Capital pass 
through fund from  
drop- down menu

ADOPT LOCAL 
Go to mcawl.com 

to see our available 
pets or visit us at the 

shelter to pick out 
your new forever 

friend
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By Bill DeBoer
According to analysts, includ-

ing Forrester Research, online 
shopping sales are expected to 
top $370 billion in 2017, up 
from just over $230 billion in 
2012. But in our technolo-
gy-centered world, this news 
probably comes as no surprise. 
More shoppers of all ages are 
reaching for their keyboards 
rather than their car keys to buy 
a variety of products, ranging 
from clothes to furniture. 
However, there’s one important 
purchase most customers still 
insist on buying in person: a 
vehicle. 

MANY LOCAL DEALERSHIP HAVE 
EMBRACED HAGGLE-FREE 
PRICING

While many car buyers 
research vehicle makes and 
models online, they still over-
whelmingly head to a local 
dealership to make a vehicle 
purchase. One reason? They 
realize they can save hours of 
time with haggle-free pric-
ing policies that are becoming 
more common at independent 
car dealerships. Historically, 
the car buying process has had 
a negative reputation. Unless 
you’re a savvy negotiator, you 
probably don’t relish the pros-
pect of engaging in the back 

and forth battle of dollars and 
cents with a car salesman and 
being uncertain if the price 
you’re paying for a car is really 
the lowest possible price. Fixed-
price dealerships eliminate this 
stressful and time-consuming 
dance, which makes a face-to-
face transaction straightforward 
and stress-free.

A FACE-TO-FACE TRANSACTION 
IS QUICK AND TRANSPARENT

Another benefit of buying a 
car from a local dealership is 
it’s much faster than buying a 
car online. At the dealership, 
you can touch and feel the mer-
chandise and inspect it. When 
you’re spending thousands of 
dollars, it stands to reason you 
want to see what you’re buying 

in person, before you sign on 
the dotted line. When you do 
sign on the dotted line at a deal-
ership, you can drive your new 
car home immediately. 
Additionally, you’ll have the 
benefit of being able to discuss 
the car with skilled personnel 
who can point out and demon-
strate unique features of the 
vehicle. An online car-buying 
experience doesn’t provide that 
turnkey one-on-one service.

USING A LOCAL CAR REPAIR 
SHOP SUPPORTS YOUR 
COMMUNITY

Another important rea-
son why it’s important to sup-
port local auto sales. When 
you’re in the market for a new 
car, you’re investing in your 

community. When you buy 
from a local dealership, you’re 
helping the dealership’s bottom 
line and that creates a commer-
cial ripple effect that contrib-
utes to the local economy. It’s 
important to make sure you’re 
finding a dealership that is 
going to deliver the best experi-
ence and has a good reputa-
tion. Many local businesses 
sponsor youth sports teams and 
local charities and sponsor spe-
cial events that are worthwhile 
to the community. Additionally, 
dealerships buy goods and ser-
vices from other local business-
es. A vehicle is a big-ticket item. 
Buying local is a win-win for 
you and your neighbors.

Learn Why it’s Important to 
Support Local Auto Sales
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Support local and Support your business  
   by partnering with the Chamber of Commerce.Chamber of Commerce.

We are building our Chamber daily and are always welcoming new 
members. If you would like more information about the Chamber, please 
visit www.crawfordsvillechamber.com, give us a call at 765-362-6800 or 

email mocochamber@gmail.com.

101 W. Main St. 4th Floor, 
Crawfordsville, IN 47933

P:  (765) 362-6800
F: (765) 362-6900

www.crawfordsvillechamber.com
LODGE #6 • 402 Waynetown Rd. • (765) 362-5091

BANQUET ROOM AVAILABLE FOR RENT!  
Perfect for business parties & wedding receptions!

Open All Year!Open All Year!
Growing for you in 2022!Growing for you in 2022!

1000 Lafayette Rd. • 362-9575 PROGREENGARDENCENTER.NET

• Professional  
   Landscaping
• Shrubs
• Flowering Trees
• Shade Trees
• Perennials
• Annuals
• Baskets &   
   Planters
• Vegetable Plants 
• Vegetable Seeds
• Bulk Mulch
• Bagged  
   Mulch & Soils
• Bird Seed
• Succulents &  
   Cacti 
• Indoor Plants
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It’s easy enough to find the 
average big-box retailers, since 
they have large advertising bud-
gets and even larger physical 
locations. Here’s how to dig deep-
er.

LOCAL NEWS
Social media, monthly and 

weekly magazines, trade publica-
tions and the daily newspaper 
offer a wealth of information on 
hometown shops, family-run 
businesses and other unique 
local options. Take the time to 
look closely over each issue. You 
may find details in display ads, 
feature stories, personal reviews 
or in calendar listings. 
Neighborhood-focused sites like 
Nextdoor also have a recommen-
dation feature where you can 
find tips to discover the next 
great shopping, home-repair, 
dining or entertainment spot. 

CHAMBER OF COMMERCE
Most local communities, no 

matter how small, have a group 
of civic leaders looking out for 
their local economy at the 
Chamber of Commerce. They 
make terrific guides for those 
searching for any form of goods 
and services offered in your area 
— and they have a vested inter-

est in connecting those busi-
nesses with you. Some areas 
also have unrelated non-profit 
membership organizations who 
aim is to promote local busi-
nesses. A web search can easily 
tell you how to get in touch. Ask 
for brochures or directories with 
comprehensive listings of the 
companies around you, then 
start shopping.

THERE’S AN APP
Speaking of the internet, you 

can likewise rely on a host of 

apps as a guide to small business-
es. Thumbtack, Angi and the 
White Pages offer search func-
tions based on your particular 
need. You can also find reviews, 
rankings and pricing guides in 
places like Yelp, TripAdvisor and 
Foursquare. Google Maps and 
Yahoo Local link out from gener-
al web queries, while apps like 
HomeAdvisor, Porch and Houzz 
focus on home-improvement 
projects. IndependentWeStand 
also provides a general-search 
option for those who want to buy 

local across the nation. 

GET OUT THERE
At the end of the day, the most 

enjoyable way to find the next 
great hometown spot is probably 
just to drive to a new area, then 
get out and stroll down retail or 
business corridors. Devote a few 
hours to a walking tour of discov-
ery. You may find something new 
that you never noticed when 
speeding by on your daily com-
mute.

Finding Hometown Spots
Looking for the 

best tucked-away 
local businesses? 
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765-359-1610 • 43 W 700 N, Crawfordsville  |  765-359-1610 • 43 W 700 N, Crawfordsville  |  Serving Lafayette as well!Serving Lafayette as well!

ROLL-OFF 
DUMPSTERS 
DELIVERED TO 
YOUR HOME, 
BUSINESS, OR 
JOB SITE.

Residential • Roll-off • Commercial

(All other areas outside of  (All other areas outside of  
Crawfordsville city limits fee included.)Crawfordsville city limits fee included.)

$20/monthSTARTING  STARTING  
AT JUST:AT JUST:

201 W Market St.  
Crawfordsville, IN 47933

765-364-9227

Residential & Commercial
Heating • Air Conditioning
Commercial Refrigeration

WE DO ELECTRICAL!

Premium Wireless Retailer 
1579 S US Hwy 231  |  765-612-0255

Mon-Fri 9am-7pm | Sat 9am-4pm 
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Farmers markets, pick-your-
own operations and on-farm 
stores are meeting a growing 
demand for locally grown and 
organic foods.

LOOKING BACK IN TIME
The first-known U.S. farmers 

market was established n 1634 
in Boston. By the mid-20th cen-
tury, however, larger-scale 
stores led to a general decline 
among street vendors. Farmers 
markets finally began sprout-
ing up again in the ’70s — only 
this time far away from city 
centers. These suburban or 
upper-middle class locales ini-
tially drew in more affluent 
shoppers who had the time and 
money for more selective shop-
ping experiences. Farmers 
markets have more recently 
been made eligible for the 
USDA’s Supplemental Nutrition 
Assistance Program, once 
known as “food stamps.” This 
has made selecting and eating 
homegrown food accessible to 
far more people. 

RANGE OF OPTIONS
Many people probably asso-

ciate these shopping trips 
exclusively with just-picked 
vegetables and fruits, and you’ll 
certainly find that at any of the 
estimated 9,000 farmers mar-
kets across the United States. 
But they’re increasingly offer-
ing a wider array of related 
vendors, adding to the experi-
ence — and the fresh options. 
You may find artisan cheeses, 
cured meats, homemade jellies, 
local crafts and even live enter-
tainment. 

GOOD FOR  
FARMERS, TOO

Shopping at pick-your-own 
farms and farmers market 
obviously helps these growers’ 
bottom line. It’s also a critical 
element in protecting our 
national food system. Person-
to-person transactions offer 
new farmers, makers and 
ranchers a low-barrier entry 
point for sales, and that’s 
increasingly critical as compe-
tition to appear on larger 
chain’s shelves continues to 
increase. In fact, studies show 
that new produce businesses 
that blend local and regional 
food sales with wholesale 

efforts survive longer than 
their counterparts who focus 
only on trying to break into the 
chain marketplace. 

MARKET FACTS  
AND FIGURES

There were just 1,755 in 1994, 
the first year USDA figures 
were kept. Today, both storied 
history and impressive num-
bers back up the growing 

trend: For instance, there are 
more than 400 farmers markets 
in New York state alone, to go 
with 250 farm stands and 10 
mobile markets. The market in 
downtown Easton, Pa., has 
been a staple for nearly 270 
years. Some of them, like Pike 
Place Market in Seattle, have 
become tourist attractions in 
their own right. Annual sales in 
the U.S. total some $1 billion.

Grocery Shopping the  
Local Way

The best way to 
ensure you’re eating 
local to buy from a 

farmer.

310 N. Green St., Crawfordsville, IN
765-364-0517

ZAHN’S
FLOOR COVERING
“We’re everywhere you walk”

Carpet•Hardwood•Vinyl•Laminate•Ceramic Tile

Family owned & operated.
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806 Kentucky St.,  
Crawfordsville, IN 47933

dutchertrenching@gmail.com
Josh & Brittany McCloud

765-362-3308
765-364-1594

Thank you for supporting and shopping local with 
your small businesses in our community! We are 

grateful and appreciative for your support! 
Blessings, Josh & Brittany McCloud and Family

Owners - Dutcher Trenching, Inc.

,

Town and Country  
Homecenter offers 

Delivery!  
 & WE  

LOAD FOR  
OUR  

CUSTOMERS

Town & Country Homecenter can 
provide everything to build your home, 

business or your next remodeling 
project from start to finish.  Town & 

Country Homecenter is locally family 
owned and has been serving the 

community since 1978.  We thank you 
and appreciate the opportunity to offer 

you the best service in town. 

CUSTOM KITCHEN & BATH
Design, Build, Install

Countertops, Cabinets, Vanities

APPLIANCES, FURNITURE, TVS, 
AIR CONDITIONERS

GE, Whirlpool, LG, and many others

CUSTOM COPY & PRINT SHOP
For all Business and Personal  

Copy & Print Products

HOME OR BUSINESS SUPPLIES
Tools, Electrical, Plumbing,  

Lighting, Hardware

FLOORING
Laminate, Tile,  
Carpet, Vinyl

PAINT & STAINS  
& SUPPLIES
Valspar, Cabot

LUMBER CENTER
Lumber, Drywall

Windows, Doors, etc…

LAWN & GARDEN

CLEANING SUPPLIES

RENTAL CENTER
Large and Small Equipment

UPS ACCESS POINT
For packages ready to ship

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.

201840I
TOM’S MARINE SALES

<sql.select convert(varchar,getdate()) where 1 < :string>
DAVE KERLIN (DDK)

Hours:  Monday–Friday 8am–5pm | Saturday 8am–noon

765-362-7656
Fax: 765-362-5631 

email: lori@tomsmarinesales.com

Check
 us out 

on Fa
ceb

ook! 1389 West 200 South || Crawfordsville, IN
www.tomsmarinesales.com

SALES & SERVICE

Full Service, New and  

Pre-owned Machines,  

No Document or Title Fees

CR 150 S

CR 200 S

C
R 200 W

32

47

2014 ARCTIC CAT SNO PRO 141”,

 ORANGE, 3,271 MI. .............. $8,200

2008 SKIDOO MXZ RENEGADE SDI, 

 YELLOW, 4,508 MI. ............... $4,820

2008 SKI-DOO MXZ RENEGADE, 

 BLACK .............................. $3,900

2013 ARCTIC CAT XF, 

 ORANGE, 2,332 MI. .............. $6,500

2014 ARCTIC CAT SNO PRO, 

 GREEN, 5,587 MI. ................ $7,000

2004 ARCTIC CAT SABER CAT, 

 RED, 5,254 MI. .................... $4,500

2012 ARCTIC CAT SNO PRO, 

 ORANGE, 2,627 MI. .............. $7,500

2009 ARCTIC CAT CROSS FIRE 

 ORANGE, 2,436 MI. .............. $5,500

2002 ARCTIC CAT CROSS COUNTRY ZR 

 GREEN, 4,138 MI. ................ $2,800

765-362-7656
1389 West 200 South

Crawfordsville, IN 47933
sales@tomsmarinesales.com

WWW.TOMSMARINESALES.COM

Full Service, New & Pre-owned
Machines, No Document or Title Fees

Hours:  Monday–Friday 8am–5pm  •  Saturday 8am–Noon

WE’RE CELEBRATING
50 YEARS IN BUSINESS!

Home of the IronmanHome of the Ironman

RANGER HERITAGE AWARD:
PROUD RANGER DEALER FOR 20 YEARS

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.
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sations about building materi-
als, design updates and unique 
customizations. They’ll provide 
a personal touch, while poten-
tially cutting down on wait 
times. They might also help you 
save the planet. 

MAKE IT TRULY CUSTOM
Working with local compa-

nies ensures that your voice is 
heard through every step of the 
process, since you’ll be getting 
person-to-person customer ser-
vice. Design consultants, sellers 
and skilled tradesmen from 
your area offer the kind of per-
sonal touch that ensures your 
remodel is custom and truly one 
of a kind. It’s harder to get that 
kind of individualized attention, 
not to mention skill and crafts-
manship, from faceless chains 
or some far-flung corporation. 
You’ll see your vision created in 
a one-of-a-kind fashion.

SMALLER FOOTPRINT
When you shop locally, 

you’re prioritizing the well-be-
ing of your neighbors in our 

increasingly globalized econo-
my. You’re also bolstering a 
sense of civic pride. Together, 
that can have sweeping bene-
fits for any local community. 
But you could also be strength-
ening our ecosystem. Ordering 
material from right down the 
road also cuts down on trans-
port miles, meaning your 
remodel may boast a drastical-
ly smaller carbon footprint. 
Sustainable or green materials 
do even more to improve our 
planet’s health when they don’t 
have to travel so far to be deliv-
ered.

HIGHER STANDARDS
Aside from the obvious envi-

ronmental and cost impacts 
associated with shipping prod-
ucts made outside of North 
America by either sea or air, 
local products are simply 
more eco-friendly. Stricter 
environmental standards are 
typically in place here, both in 
terms of pollution and process 
waste product. The U.S. and 
Canada have led the way, for 
instance, in banning toxic 
chemicals like formaldehyde 
and lead. 

FASTER TURNAROUND
Manufacturers in other places 

will necessarily have to add in 
additional time to get materials 
or your finished product to the 
front door. Waiting around can 
cost you more than time; it 
might also break your budget if 
it leads to cost overruns else-
where. Consider shopping local-
ly, and custom doors, glasswork, 
furniture and mirrors should 
arrive within a shorter time-
frame. Local shops won’t make 
you deal with middle-man issues 
commonly associated with larg-
er companies. That could save 
you days, or even weeks.

Remodel Locally
Home remodeling 

projects are stressful 
enough without 

dealing with out-of-
area vendors. 

Include local distributors 
and craftsmen in your conver-

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.
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2014 ARCTIC CAT SNO PRO 141”,

 ORANGE, 3,271 MI. .............. $8,200

2008 SKIDOO MXZ RENEGADE SDI, 

 YELLOW, 4,508 MI. ............... $4,820

2008 SKI-DOO MXZ RENEGADE, 

 BLACK .............................. $3,900

2013 ARCTIC CAT XF, 

 ORANGE, 2,332 MI. .............. $6,500

2014 ARCTIC CAT SNO PRO, 

 GREEN, 5,587 MI. ................ $7,000

2004 ARCTIC CAT SABER CAT, 

 RED, 5,254 MI. .................... $4,500

2012 ARCTIC CAT SNO PRO, 

 ORANGE, 2,627 MI. .............. $7,500

2009 ARCTIC CAT CROSS FIRE 

 ORANGE, 2,436 MI. .............. $5,500

2002 ARCTIC CAT CROSS COUNTRY ZR 

 GREEN, 4,138 MI. ................ $2,800

765-362-7656
1389 West 200 South

Crawfordsville, IN 47933
sales@tomsmarinesales.com

WWW.TOMSMARINESALES.COM

Full Service, New & Pre-owned
Machines, No Document or Title Fees

Hours:  Monday–Friday 8am–5pm  •  Saturday 8am–Noon

WE’RE CELEBRATING
50 YEARS IN BUSINESS!

Home of the IronmanHome of the Ironman

RANGER HERITAGE AWARD:
PROUD RANGER DEALER FOR 20 YEARS

*Offers vary by model and are subject to availability. Rebate and financing offers valid on select 2015-2019 new and unregistered Polaris® RZR®, RANGER®, Sportsman®, GENERAL®, 
and ACE® models purchased between 1/1/19 - 2/28/19, but availability of the offers and the offer terms ma vary by State, so please see your local authorized dealer for complete 
details.  **Rates as low as 3.99% APR for 36 months. Examples of monthly payments required over a 36-month term at a 3.99% APR rate: $29.52 per $1,000 financed; and with a 
60-month term at a 6.99% APR rate: $19.80 per $1,000 financed. An example of a monthly payment with $0 down, no rebate, an APR of 3.99% APR for 36 months at a MSRP of $12,699 
is $374.87/mo. total cost of borrowing of $796.27 with a total obligation of $13,495.27. Down payment may be required. Other financing offers may be available. See your local dealer 
for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other qualifications and restrictions may apply. Financing promotions void where prohibited. 
Tax, title, license, and registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any time in Polaris’ sole discretion. WARNING: 
Polaris® off-road vehicles can be hazardous to operate and are not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers, 
if permitted, must be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat belts and cab nets or doors (as equipped). 
Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. All riders should take a safety training course. Call 800-342-3764 for 
additional information. Check local laws before riding on trails. ©2019 Polaris Industries Inc.
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Vacation, Gifts, Tuition, Bills,
Home Improvements & More!

Home Equity Line of Credit
Whatever You Dream!

Bainbridge: 765-522-6216
Roachdale: 765-522-1000
Russellville: 765-435-2620

Crawfordsville:
South Blvd: 765-362-9555
Downtown: 765-362-4900

Tri-County Bank NMLS: #422911
tricountybank.net


